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THE MARKET OF OPERATIONAL THE MARKET OF OPERATIONAL 
OCEANOGRAPHYOCEANOGRAPHY

•• = = MarketMarket of (of (nearnear) real time services) real time services
•• ≠ ≠ MarketMarket of of hindcastshindcasts, , climatologyclimatology, site   , site   

studiesstudies

•• Can Can bebe segmentedsegmented inin
1)1) Global servicesGlobal services
2)2) RegionalRegional servicesservices
3)3) Local (Local (coastalcoastal) services) services



THE MARKET SEGMENTSTHE MARKET SEGMENTS
•• GLOBALGLOBAL

–– Small (commercially) market of customers with global Small (commercially) market of customers with global 
needs : needs : industrial fisheriesindustrial fisheries, large Navies , trans, large Navies , trans--oceanic oceanic 
transport, transport, ecology/protection of migratory pelagic ecology/protection of migratory pelagic 
speciesspecies

•• REGIONALREGIONAL
–– Market often requiring highMarket often requiring high--resolution information at resolution information at 

subsub--basin scale : basin scale : offshore oil industryoffshore oil industry
–– “Delicate” squeezed market“Delicate” squeezed market

•• LOCALLOCAL
–– Huge market because of the coastal concentration of Huge market because of the coastal concentration of 

marine activitiesmarine activities
–– Ancient, finely segmented and very localAncient, finely segmented and very local



SUCCESS AND LONGEVITYSUCCESS AND LONGEVITY

•• Commercial skillsCommercial skills are the key of success. are the key of success. 
–– Not the best products but the Not the best products but the most adaptedmost adapted

productsproducts
–– Technically ‘sufficient’ products with a Technically ‘sufficient’ products with a high high 

level of service and a strong commerciallevel of service and a strong commercial
supportsupport prevailprevail

•• Technical (oceanographic) excellenceTechnical (oceanographic) excellence
needed on the long termneeded on the long term
–– Need to adapt and be innovative….from time Need to adapt and be innovative….from time 

to time to time 



SOME EXAMPLESSOME EXAMPLES

•• CATSAT (CLS + GEOLINK/CATSAT (CLS + GEOLINK/ThalosThalos))
–– Support to Support to pelagicpelagic fisheriesfisheries
–– Global Global marketmarket

•• FOCUS (FOCUS (OceanOcean NumericsNumerics))
–– Support to offshore Support to offshore OilOil IndustryIndustry
–– RegionalRegional marketmarket((ss))
–– ON ON isis a a subsidiarysubsidiary of FUGRO/of FUGRO/GeosGeos, NERSC , NERSC andand CLSCLS

•• IMPACT OF OCEAN DYNAMICS ON POPULATION IMPACT OF OCEAN DYNAMICS ON POPULATION 
DYNAMICS OF PELAGIC SPECIESDYNAMICS OF PELAGIC SPECIES
–– Global question…Global question…stillstill far far fromfrom beingbeing a a marketmarket !!
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